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About Stephanie Burt 
  
Stephanie Burt was born and raised in Ann Arbor, Michigan before attending 
DePaul University in Chicago, where she graduated with a degree in Political 
Science. News America Marketing in Chicago and New York is where Stephanie 
began her career in marketing that spans more than twenty years. Also on her 
impressive list of employers are ADVO Marketing and EURO RSCG promotions in 
Chicago and SNELL Medical Communications in Quebec, Canada, where she 
honed and mastered her skills in sales, marketing and presentation. 
  
In 2006, Stephanie relocated to Georgia and settled in the Lake Spivey area. Drawn 
to the real estate industry, she joined the Keller Williams Real Estate team and 
began putting her talents to work. Since then, she has consistently been named to 
the top ten percent producers in her office of more than 120 agents. She has also 
earned a spot in the Board of Realtors’ Circle of Excellence (formerly Million Dollar 
Club) every year since 2010. Stephanie currently represents home buyers and 
sellers Henry and Clayton Counties, specializing in Lake Spivey communities. 
  
Known for her dedication to her work, it is not uncommon to find Stephanie going 
above and beyond for her clients. She insists on the highest quality of work from the 
support professionals she contracts with, such as an excellent home stager whose 
work has been instrumental in securing sales. In fact,  90% of the homes staged 
through Stephanie have sold! 
  
 A firm believer in presenting homes in the best light possible, Stephanie also 
employs a professional photographer whose unique overhead shots and beautiful 
images set her listings apart from the rest. Suffice it to say that she isn't afraid to do 
what it takes to secure success for her sellers; and her utmost professionalism 
ensures their ultimate satisfaction. 
  
Outside the office, Stephanie leads a very active lifestyle spending many hours at 
the gym working out and lifting weights. You can often find her in her favorite class, 
RIPPED! She is also a member of the Keller Williams trivia team and enjoys giving 
back to her community through participating in school supply drives for 
underprivileged children. Additionally, a portion of each commission she earns goes 
directly to Kares 4 Kids, a nonprofit charity that helps support at-risk children in the 
community. 
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Selling Your Home: It’s All About You 

My real estate business has been built around one guiding principle: It's all about 
you, my client. 

 
Your needs 
 
Your dreams 
 
Your concerns 
 
Your questions 
 
Your finances 
 
Your time 
 
Your life 
 
My entire focus is on your complete satisfaction. In fact, I work to get the job done 
so well, you will want to tell your friends and associates about it. Maybe that's why 
more than 50 percent of my business comes from repeat customers and referrals. 
 
Good service speaks for itself. I’m looking forward to the opportunity to earn your 
referrals too! 
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What I Deliver 
Communication 
Your needs always come first. I provide the service we agree to, in the ways that work for 
you. Whether once a week or once a day, by phone, email or text message. That’s how 
we’ll do it. 
 
You’ll always be kept in the loop. From listing to closing, you’ll know the status of our 
marketing efforts the offers on the table and the steps leading to a successful closing once 
an offer is accepted. We’ll agree on the communication method that works best for you. 
  
Experience and Expertise 
The complexities of your real estate transaction will be well-handled. Smoothing the way for 
your listing and sale, I will capably remove many potential challenges before they have the 
opportunity to appear.  
  
Marketing 
Your home will get the exposure it deserves. My marketing systems maximize your 
property’s exposure to buyers. Neighborhood tracking tools and automated buyer calling 
systems allow me to reach active buyers who want to know about your listing. 
 
Pricing 
Your home will be priced right, adjusted as needed, and will sell quickly. With a keen 
understanding of both the big picture and the very latest local and neighborhood listing and 
sales data, the information you need is at my fingertips.  
  
Staging  
Your home will put its best foot forward. Homes sell because of correct pricing and great 
presentation. I know what it takes to make the terrific first impression that will get your home 
sold. 
 
Satisfaction 
I’ll guarantee your satisfaction. Our relationship is dependent on meeting and exceeding 
your needs. We identify those needs together, and my cancellation guarantee protects your 
right to end our relationship if you’re disappointed. 
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The Home Selling Process: Getting Ready to List 

It can feel like the details are endless when you’re selling a property. It is my job to 
streamline the process for you, ensuring everything is completed as quickly and efficiently 
as possible. Here’s an overview of the steps we’ll be taking along the way.  
  
Communication makes all the difference. 
  
You’ll always know what’s going on behind the scenes while your property is listed. 
I will solicit feedback from each consumer and agent who views your property, passing their 
comments on to you. 
 
We will work together to formulate a price adjustment strategy that sees us through your 
listing period. You’ll receive regular progress reports, delivered as frequently as you 
request. Whether you prefer a phone call or an email, that’s what you’ll get. 
  
  
Preparing for success.  Prepare your home for the sale. 
  
More and more sellers today are seeing the value of investing in a pre-inspection on the 
property they are preparing to list. Whether or not you are confident in the condition of the 
home, an inspection can either give us professional, third-party validation, or reveal issues 
you should attend to before listing your property – issues a buyer inspection could surface 
later, making them part of the final price negotiation. 
 
We will evaluate the current state of your property and arrange home staging. Any repairs or 
improvements needed to maximize your home’s value and appeal will be identified and 
scheduled. 
 
When everything’s in place, we’ll put a lockbox on your property. 
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The Home Selling Process: Determining Value of a Property 
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Let’s begin with this direct statement: 
 
I am not the one who decides how much your home is worth.   The market does. 
 
It tells us exactly where to price your property to sell and how to approach the 
marketing of your property.   Here are the factors that will affect the value in today’s 
market: 
 
Price 
Pricing your home properly from the start is the deciding factor on how long it will take 
to sell it.  
 
Location 
Location is the single most important factor in determining the value of your property. 
 
Condition 
The condition of the property affects the price and the speed of the sale. 
As prospective buyers often make purchases based on emotion, first impressions are 
important. I’ll be able to help in optimizing the physical appearance of your home to 
maximize the buyer’s perception of value. 
 
Competition 
Prospective buyers are going to compare your property – both the condition and the 
price – to the other listings in and around your neighborhood. Those buyers will 
determine value, based on properties that are listed or have recently sold in the area. 
 
Timing 
Property values are affected by the current real estate market. Because we can’t 
manipulate the market, we’ll collaborate on a pricing and marketing strategy that will 
take advantage of the first 30 days your property is listed. It’s the  window of 
opportunity when buyers and their agents discover your property and are most likely 
to visit and make offers. 
 



How Buyers Find the Home They Purchase 

From National Association of Realtors, Profile of Home Buyers and Sellers, 2009 

Buyers find the home they purchase primarily by looking on the Internet 
and by asking real estate agents. 
 
An excellent agent with a terrific Internet marketing program is your 
best path to a sale. 



The Home Selling Process: Closing and Beyond 

Coordinating Your Sale to a Successful Closing 
  

All potential buyers will be pre-qualified, so valuable time isn’t wasted. 
Each offer will be presented and discussed with you.   
I will negotiate the details of your transaction with the other agent. 
Closing will be prepared, coordinated and finalized for you. 
  
Beyond the Sale 
  
Do you need an agent to assist you in your relocation? 
Need a recommendation for a moving company? 
Would a moving checklist help?  
I’m happy to refer you to great providers of other real estate-related services. 
  
I’m here to make the sale of your home as smooth and stress-free as possible.  
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